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« This presentation is the property of FAMUR S.A. Its processing,
copying, saving on any information carriers, or making it available, in
whole or in part, to third parties requires prior written consent of
FAMUR S.A.

« Any statements contained in this presentation which do not refer to
historical facts are ‘forward-looking statements’. Such forward-looking
statements, in particular where they refer to future financial
performance or potential development of the FAMUR Group, should not
be regarded as firm forecasts.

+ FAMUR S.A. can give no assurance that any predictions regarding the
future will materialise. Future financial performance may significantly
differ from projections.
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PBSz

Highlights of Q3 2019

Revenue
(PLNm)
2N —
) -20
651 631. -, revenuedecrease
62 due to revision of

921
36

Q32018 Q22019 Q32019

revenue up 21% in Q3 vs Q2 driven
by contracts concluded in late
2018/early 2019 and in H1 2019

revenue up 7% yoy on a normalised
basis

Surface contract
budgets

EBITDA and EBITDA
margin
PLNmM, %
[ 26%
168 < of revenue |
7 R
157 I risks |
140 jecognised

[ in |

22% 30%

of revenue

Q32018 Q22019 Q32019

Q3 profit margins affected by
recognition of risks in Surface
(revision of contract budgets, impairment
losses on current assets and provisions for
potential liquidated damages)

FAMUR

Adjusted net profit

(PLNm])
92
"L
7 L4l
65 | risks |
iecogniseqi
in
I Surface
Q3 2018 Q2 2019 Q32019
bez zysku
na PBSz

Decrease in Q3 2019 net profit
resulting from recognition of risks in
Surface, adjusted for recognised tax
asset



Our objectives for 2019 are being consistently pursued

Progress
OBJECTIVES FOR 2019 ACHIEVEMENTS TO DATE ’
; ; - Growth in sales on existing foreign markets and winning > 34% of
} Drive further growth in export sales new markets (Canada, Indonesia) export
revenue

Expand maintenance service base abroad

} Russia - completion of the 000 FAMUR/Kopex Sibir merger — organisational
streamlining and ensuring a reliable, well-equipped base for
complete machine refurbishment in Russia

} Turkey - concept to establish a maintenance service centre to provide
ongoing servicing of machinery operated locally

Continue divestment of non-core assets, including

} Financial assets (Serbian companies, non-core companies)

} Properties — divestment proceeds (2019+) estimated at PLN 80m or more

Continue acquisitions in hard rock mining

Completion of the legal merger and the process of integrating operations and
human resources

Completion of a detailed evaluation of a potential business partner, which has shown that
any further steps would carry excessive risk. Launch of a study of alternative options to
establish a maintenance service centre in connection with expected future sales

D

Sale process continued
Transfer of a significant part of non-core properties to De Estate Sp. z 0.0. (SPV) and process
continued to find a buyer

Continue to sell other non-core properties in separate market transactions (preparation of
sale offers)

Closing the sale of PBSz, more than 7% of PTH shares tendered in a tender offer and equity
interest in PTH increased to more than 73%. Continued listing of PTH shares on the WSE

A detailed evaluation of a prospective target in the US, completion of the conceptual phase
by the end of 2019



Increase in mining sector capex, mainly in Asia and Russia
In Poland, capex due to stabilise from 2020 onwards

GLOBAL TRENDS

accelerated adaptation of clean energy sources
low gas prices

falling coal prices

growing global energy demand

competitive source of energy in Asia

@ Thermal coal

deteriorating prospects for global economy
growing uncertainty in trade relations
decline in industrial output

falling coal prices

growing demand in India

plans to increase production in Russia

Coking coal

GLOBAL MARKETS: UNTIL 2022: EXPECTED INCREASE IN CAPEX ON MINING
EQUIPMENT ACROSS ALL KEY MARKETS (EXCEPT FOR WESTERN EUROPE)

Expected changes in demand and value of the coal mining equipment market

12%
8% m CAGR 17-22
= fu Bn B -
00/: m | . - - CAGi22 27
-4%
India Central  Other us Africa/ Canada & China  Western
& South  Asia Mideast Eastern Mexico Europe
America Europe
0.7 0.3 2.5 12 0.9 21 0.2 18 0.9

Expenditure on mining equipment (USD bn)

Source: BP Energy Outlook 2019, The Freedonia Group, Australian Office of the Chief Economist: Resources and Energy Quarterly (September 2019)

CUSTOMERS’ EXPECTATIONS FOR MINING EQUIPMENT

Strong productivity

More technologically advanced and autonomous mining systems
Improved reliability, reduced downtime, speed of maintenance services
Safer working environment

Low costs (mainly developing markets)

Competitive financing

POLAND: STRONG INCREASE IN CAPEX IN 2018-2019 FOLLOWED BY
EXPECTED DECREASE IN 2020 AND STABILISATION AFTERWARDS

Projected capital expenditure in the Polish coal mining industry (PLNbn)

24
25 20
2 13
15 +48%
I —
2017 2018 2019 2020 2021 2022

Source: Ministry of Energy: Programme for Poland’s Hard Coal Mining Sector (2018)



Global coal-based power generation: ~ 260 coal-fired power plants still
under construction. New, high-efficiency generation units reduce CO, emissions

NEARLY 260 COAL-FIRED POWER PLANTS UNDER CONSTRUCTION
AND 359 MORE IN THE PIPELINE

Power projects capacity (GW)

2,459 coal-fired power plants
globally
(6,704 units, 2,027 GW)

256 under construction
(458 units, 227 GW)

359
in the pipeline (711 units, 311
GW)

365 suspended
(695 units, 387 GW)

Total potential capacity
GW)

-1403

227

311

925

387

2,027

1212 coal-fired power plant

projects abandoned in 2010-2019

(2,126 units, 1,403 GW),

(construction abandoned, idle for more than

four years, converted into gas-fired plants)

Power projects in 2018

(GW)
=31
50
53
28
Under Construction  Officially Decommissi
construction resumed commission oned
ed

Source: Global Coal Plant Tracker, July 2019 by CoalSwarm. The report covers only units with a capacity of 30 MW or more.

84% of the new coal-fired power plants based on
supercritical or ultra-supercritical technologies

Existing and new coal-fired power plants, by operating
parameters

14%

43%
25%

41%

Existing New

m subcritical supercritical super ultra
supercritical
8



Revenue by geographic markets FAMUR

Priority markets: Russia and CIS countries, Turkey, China, US, Canada and
Australia

Sales by geographic area
(YTD 2019)

<

1,625

PLNm
for 9M 2019

B Kroje, gdzie Famur realizuje
sprzedaz w 2019

B Rynki prioryletowe

= Poland = Russia and CIS

= America, Asia, European Union
Africa, Australia



Aftermarket business growth set to improve revenue stability

35% of recurring revenues

Sales by type
(YTD 2019)

395%

of recurring
revenues

m OEM market lease m aftermarket

N

Q)

[

FAMUR

Comprehensive offering on the OEM market

Continued development of the aftermarket
portfolio
(target: 25% by 2023)

» improved revenue stability during market
downturns

» higher margins than on OEM deliveries

» depend on solutions globally deployed at
customers

Lease of shearer loaders/roadheaders improves
revenue stability

10



PLN 811m-worth delivery contracts signed in 11M 2019
Revenue from those contracts due: in Q4 and H1 2020

Schedules of significant delivery contracts

Execution of delivery
contract

Performance of delivery
contract

Nalivons af noworad ronf
oCuVeTry-Cr-pOWEret-ro0i

supports and conveyors to 000 EUR 2Im

RUK

Delivery of roof supports with
hydraulic controls to PGG

.+ H12020 revenue

Delivery of a longwall system tc EUR 10m

Indonesia

Delivery of 4 conveyors
to LWB

EEEEEESEEEEENEEN,

Delivery in March and April 202D

PLN 65m =
Delivery within 24 weeks fromsorder date

Delivery within 10.5 months

up to PLN 58m
Delivery within 4-11 months for egch conveyor

o

EEEEmmmnn?®

Delivery of powered roof
supports and conveyors to 000
RUK

Delivery of a longwall system
with equipment
to JSW

Delivery of conveyors
to PGG ('Piast-Ziemowit’)

Delivery of roof supports to
LwWB

Delivery of conveyors to
PGG (ROW)

Delivery of a longwall system
to Arcelor Mittal in Kazakhstan

EUR 23m
Delivery by mid-November 2019

PLN 124m
Delivery Q3/Q4

PLN 66m
Delivery 2019-Q1 2021

PLN 95m
Delivery by January 2020

PLN 76m
Delivery 2019-Q2 2020

EUR 22m
Delivery Q3/Q4

‘IlllllllIIIIIIIIIIIIIIIIIIIIIIIIIIIII

Q12019 Q2 2019

Q3 2019 Q4 2019

Yy EEEEEEEEEEEEEEEEEER
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Smart technologies - new portfolio products and services rolled out i

2019

EH Smart Mine

« Monitoring | Visualisation
and continuous control of
processes

« Maintenance | Analysis
and reporting of coal
production metrics

One Control
Room

« Enables production
process control and
management from a
single location

« Solution available as
part of EH Smart Mine

uuuuu

MUR

Predictive
Maintenance

Helps predict and ultimately
prevent equipment failures and
manage spare parts inventory
(PoC - Proof of Concept)
Connected to EH Smart Mine
system

Virtual reality training

« Dedicated to longwall and
gallery system service staff,
operators and electricians

« User-friendly interface,
maintenance scenarios
tailored to individual
equipment items



MIKRUS - project status

First demonstration
of MIKRUS to
Shenhua Logistics
Group Corporation
Ltd.

(October 2013)

« Visit from Shendong
representatives,
underground tour to
see MIKRUS

(August 2016)

« A number of technical presentations

Tenders invited by

Shenhua Logistics

Group Corporation Ltd.
(August 2018)

Bid submission
(October 2018)

Conditional contract
signed in Shanghai
(November 2018)

Contract execution
(December 2018)

« Project meetings with
Shenhua Logistics
Group Corporation Ltd.
(February - March 2019)

« Commissioning
certificate signed in
Poland
(October 2019)

« Equipment shipped to
China (December 2019)

e Assemobly, surface compatibility
test at the customer’s site
(February — March 2020)

+ Underground assembly and start-

up
(March - April 2020)

 Provisional Acceptance
Certificate - opening of warranty
period
(April = October 2020)

« MA certification
(by December 2020)

> 2020

. e e i ————————



Surface as an essential element of the revenue diversification

strategy

Action plan implemented to achieve lasting efficiency improvement '

RISKS RECOGNISED IN Q3 2019

Responsibility for the FAMUR FAMAK Group’s financial area taken
over by FAMUR and a more conservative, uniform approach
applied to projecting and identifying contract risks across the
FAMUR Group

PLN 45m effect on pre-tax profit on account of risks
recognised in Q3 2019:

revision of contract budgets

potential liquidated damages for failing to meet contract
deadlines

past due receivables and inventories
revaluation of non-core properties

Identification of additional risks (ca. PLN 18m) - not recognised
in Q3 2019 profit/loss (as they can still be reduced or
completely mitigated)

13%
of revenue

1\\\ //

EFFICIENCY IMPROVEMENT MEASURES

New organisational structure envisioned and implemented for the FAMUR
FAMAK Group

Further active search for new markets and trading partners

Improving cost budgeting, valuation and contract control starting from bid
preparation

Consistent implementation of the conservative approach to provisioning
and contract risk identification

Efficiency improvement - Lean Management model implemented based
on the Underground segment’s experience

Identification and sale of non-core assets, collection of past due
receivables

Optimisation of workforce in certain areas
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FAMUR

OM and Q3 2019 financial results

(PLNm) 9m 2019 o oange Q3 2019 0:'&%“3;18
Revenue 1,625 -9.2% 631 -3.0%
Gross profit 459 +20.7% 167 +2.8%
Gross margin 28.2% +6.0pp 26.5% +15pp
EBIT 268 +24.7% 73 -23.3%
EBIT margin 16.5% +4.0pp 115% -31pp.
EBITDA 416 +15.6% 124 -11.6%
EBITDA margin 25.6% +4.6pp 19.6% -2,0p.p.
Adjusted net profit/(loss) * 194 +19.2% 51 -21.7%
Net margintexctuding gain on the loss of control of PBSz) 12.0% +2.50p 81% -19pp.
Net debt * Gt period ena) 269 +5.1% 269 +5.1%

* For a reconciliation between reported and adjusted data, refer to slide 26 16



/%l yoy increase of normalised revenue in Q3

Growth in Underground and Electrical Equipment, decline in Surface

651
PLNm

Revenue
Q32018

1,715
9Om2018

PBSz

-88"

* Elimination of PBSz’s revenue for Jun—Sep 2018

Normalised
revenue

1,627

FAMUR

-3%
57 18
Underground Electrical
Equipment
+4 +41

Mining Services

+]

-20
revenue decrease
due to revision of
contract budgets

____________

Surface

-54

Revenue
Q3 2019

9m2019

17



1.5pp improvement in gross margin despite revision of Surface contract bUdgets
thanks to cost discipline in Underground

Gross margin Gross margin development, by segment
—— Underground —— Surface Electrical Equipment

____________ 60%
) -20 I

+-, decreasedueto 0% Electrical Equipment; 43%

revision of |

Surface contract ! o

budgets : 40% o~ Underground

———————————— : :30%
30% \/\\/ /\\m
p; 27%
200/0 \/\/ Mining
Services; 22%
+1.5pp 10% \_/’_\ . ervices
25% 27% \/\/
of revenue of revenue 0%
Ql Q2 Q3 Q4 Ql Q2 Q3 Q4 Ql Q2 Q3
-10% 2017 2018 2019

Q3 2018 Q3 2019 -20% Surfate; -21%

-30%
9m2018 9m2019
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PLN 416m EBITDA in 9M 2019 AR

EBIT reported for Q3 2019 affected by provisions and write-downs recognised in Surface

R - . A S 168 26%
3 ] i e of revenue
________ I I 44 | —--——=-- ===
239, I risks |
- o ! identified
; EBITDA 140 :in Surfacec;
recognise
,,,,,ll-?,,,,‘ PLNM 'in 3 2019
5 44 } l
isks identified ‘ :
9 4 a1 " Surface, : 1
EBIT I - recognised in ' "
- _————1 Ny Q32019 ! !
PLNm .- S . o ! N ! l
| -20 SRy SN R I : 1
| decreasedueto | | PF%V'S;O”S in | : -23 | : 1
' revision of , Surface ' impairment | } 1
| Surface contract i e : : llcr,ggglsr/ry\,?i?e : s - 22% 20%
15% ' budgets ' -downsand | 12% o 18% of revenue of revenue
of revenue ------------ : | provisionsin : of revenue ' of revenue
i Surface | Lymmmmmmmmmmp
EBIT Gross profit Distribution Other operating reported EBIT
Q32018 and G&A costs, net EBIT Q32019 Q3 2018 Q3 2019
3Q2019 excl. risks
in Surface
9m2018 9m2019 9m2019 9m2018 9m2019
reported excl. risks
identified 19

in Surface



adjusted net profitin 9M 2019

(PLNm) 9m2018 Om2019 Q32018 Q32019

EBIT 215 268 05 73

Net finance costs® -18 -15 -15 -6 Decrease in finance costs in Q3 2019
vs Q3 2018, mainly on account of

Income tax -34 -58 -16 -17 foreign exchange gains

Adjustgd net profit from continuing 164 195 64 51 Q3 2019 effet_:tive _tax rate of 25% due to

operations risks recognised in Surface

Profit/['loss] from discontinued B -1 1 0 YTD gain on sale of PBSz of PLN 141m,

operations without impact on FMF’s and PTH's

Gain/(loss) on sale of PBSz 141 dividend capacity

Reported net profit 163 335 65 ol

* Net finance costs = Finance costs less finance income



operating cash flows in 9M 2019

Working capital requirement up in Q3 2019 due to increased contract performance

(PLNm)

Operating cash flows before
change in working capital

Change in working capital®

Operating cash flows

Net debt at period end
(PLNm)

Net debt to EBITDA(12M)™

*Change in cash flows from inventories, short-term receivables & payables excl. provisions

**Net debt to EBITDA for the last 12M

9m2018 A 9m2019 | Q32018 | Q32019

392

-195

197

326 179
-29 -89
301 90
256
0.6

111

-199

-88

269

0.5

Changes in working capital requirement® vs revenue

42%

926

PLNm

Ql Q2 Q3 Q4 Ql Q2

2018 o
Working capital

Working capital as % of revenue

*Inventories, short-term trade receivables & payables

48%

1145

Q3
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Overview
, driven by contracts concluded in late 2018/early 2019 and in H1
2019, on a normalised basis
Significant delivery contracts worth signed in 11M 2019, revenue from those contracts due: in
Q4 2019 and H1 2020

Growth in sales on existing foreign markets and winning
new markets (Canada, Indonesia)

New products and services rolled out within the portfolio
as planned (Chinese market)

— continued market research with a view to entering the hard rock
mining segment

to achieve lasting efficiency improvement

Q3 2019 profit margins affected by provisions and impairment losses/write-downs recognised in
Surface

in Q3 2019 on the back of strict cost discipline
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FAMUR

Thank you for your
attention!




FAMUR

Reconciliation between operating and reported metrics

(PLNm) 9m2019 9m2018 Q3 2019 Q2 2019 Q3 2018
Operating profit/(loss) 268 215 73 107 95
Depreciation and amortisation 148 145 51 50 45
EBITDA 416 360 124 157 140
Reported net profit/(loss) 335 163 ol 218 65
Adjustment for gain on the loss of control
of PBSz (no impact on FMF’s and PTH's -141 0 0 -141 0
dividend capacity)
Adjusted net profit/(loss) 194 163 51 77 65

(PLNm) Sep 30 2019 Dec 312018 Sep 30 2018
Reported debt (borrowings and notes) 285 o44 587
Cash and cash equivalents -316 -298 -331
Reported net debt (at period end) 269 246 256

26



Glossary

Below is a glossary of terms used in this presentation:

Net CAPEX

Capital expenditure to purchase intangible assets and property, plant and equipment, adjusted for proceeds from disposal of intangible assets and
property, plant and equipment

Net debt

Net carrying amount of long-term and short-term borrowings and debt instruments, less cash and cash equivalents

Adjusted net debt

Net carrying amount of long-term and short-term borrowings and debt instruments, less cash and cash equivalents, adjusted for total dividend paid
(after the reporting date)

Net debt to EBITDA

Net carrying amount of long-term and short-term borrowings and debt instruments, less cash and cash equivalents, to EBITDA (operating profit before
depreciation and amortisation) for the last 12 months

EBIT Operating profit
EBITDA Operating profit before depreciation and amortisation
EBITDA margin Operating profit before depreciation and amaortisation to net revenue from sale of products, merchandise, and materials

Net working capital

Carrying amount of inventories, increased by trade receivables, less trade payables (from related and other entities)

Adjusted net profit/(loss)

Net profit/(loss) adjusted for total dividend paid (after the reporting date)

Change in working capital

Total of items: change in inventories, change in receivables and change in current liabilities, net of borrowings, disclosed in the statement of cash flows

Net finance costs

Finance costs less finance income




FAMUR

Proven solutions.
Global reach.
Smart technology.
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Key facts




FAMUR

Kay facts

%
Europe's leading provider of a broad portfolio of * 2 229 m ’ 22 0

innovative solutions for the mining, transport and (PLN) EBITDA
material handling sectors

\\N
\\\

&
&

Undisputed leader in Poland - strong M&A track
record,
with 16 successful acquisitions

Effective organisation - systematic business
processes, modern production base and stable, highly
qualified staff

*33% +].2bn~

of exports in dividends paid
(PLN)

AT

Experienced management team and supportive
majority shareholder

Above-average financial performance - the highest O O O ~4 20 0 I 11
’

profitability in the industry in the long term .
employees production
facilities

* Audited data for 2018
** Cumulatively from 2011 onwards

=
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FAMUR
Consolidation of the Polish market over the past 17 years

1922 Vo' | 2018 =N
\i'hl " S 1 .
Machinery and \m L TStk e End-to-end solutions
e e . ... to a supplier of end-to-end
solutions for the mining,

transport, material handling and
power sectors.

equipment

From a manufacturer of
machinery

and mining systems with a
narrow range of
applications...

v In 2017 we acquired Kopex, closing the consolidation of the PL market

FAMER NOAG "’:Azos @ PIOMA ms MG’ M EAMAK @ qu;lfz;-‘r @

Institite @nw > m‘m I ;::ngl_ Hansen
TDJ PEMUG .
acquires @ ®KOPEX
FAMUR IPO
. . . . . L] . o . . L) &
2002 2003 2005 2006 2007 2011 2012 2014 2015 2016 2017
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Consistent implementation of the strategy over the past 17 years

Gradual consolidation
and effective optimisation

Building a regional leader in the

Underground segment through:

» Consolidation of the Polish market

+ Optimisation of assets and
production base

« Development of a comprehensive
offering

« Concentration on core business —
PGO S.A. and Zamet S.A.
shares delivered as non-cash
dividend

B @D emnt. Gh
‘Azos & proma 6;;;5 @ MA_G

2002 - 2013

Proven solutions

End of consolidation
and Go Global expansion

Building a European leader

in the Underground and Surface segments

through:

- Expansion of the scale of operations on
international markets

- Diversification achieved by entering the
power
and material handling markets

« End of the consolidation process on the
Polish market

« Operational Integration Programme

ITAM?\:% C- o v b

@ @ 8-

FAMUR

2014 - 2018 2019 - 2023

Proven solutions. Global reach.
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Our strategic objectives for 2019-2023
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Business diversification
Entry into the hard rock mining
business

Supplier of end-to-end solutions
> 25% of recurring revenues

World’s top 3
> 50% of export revenue

Leader in Poland
Maintaining the market share

FAMUR

33



What we want to achieve - our targets

Estimated revenue growth in 2017-2023 (PLNbn)

FAMUR

~ o -— *
.,E;Ei%ﬁ’ ‘~{l;2(yb :1;2 IB E!.Ei 22.7'
I
~21% ]
15 /1
4 B % =
Revenue Poland International Recurring Hard rock Revenue
2017 markets revenue™ mining™
Revenue (PLNbn) 25-27

Margins (%)
Net debt/EBITDA

Dividends (%)

*Revenue excluding PBSz (assuming prior sale of PBSz) ** Including exports
revenue

~70% of annual average profits within five years

Close to current levels

<2.0
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FAMUR

Group’'s long-term
position




FAMUR

We maintain profitability throughout the business cycle...

P4 ~
mmm Sales (PLNm) right axis ~ ——EBITDA (%) left axis / N \
/
, \ 2,229
Vs \
e= e CAPEX - mining industry (trend) P / \\ 1'905
- / \
/ \ / \
/ \ / \
! \ / 1472 \
’ \ / \
7/
’ \ / 1176 \
/ 1089\ /
/ \ /
/
/7
Pd
40% - 7
e ~
7
rd
20% -~ 338
131
68
Oolo A_- T - T T T T T T T T T T T T T T
2003 2004 2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018
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FAMUR

Expansion requires flexible access to financing

Working capital cycle by quarters (PLNm)]

1058 1145 .
- 939 926 976 807 At peaks,.workmg
capital
requirements may
increase
by ca PLN
300m
Q118 Q218 Q318 Q418 Q119 Q219 Q319

Long-term contract cycle vs working capital committed

Production phase Delivery phase Installation phase Contract settlement

procurement of

I month 4 months 1Imonth 2 months 2 months
Execution of a contract for Issuance of an invoice Payment from trade partner or
equipment sale and delivery report sale of the claim
Example of working capital committed under a long-term contract with a value of PLN 100m PLN 100m
PLN 80m
PLN 40m \—l

PLN10m

37



FAMUR

ions - mining

Comprehensive portfolio of advanced solut

ELECTRICAL
EQUIPMENT

MINING
SERVICES

Ll
(]
<
Ll
2 4
>
w

UNDERGROUND

sjuswiniisul jJuswalnseall pue j04)U0g

juawdinba Jooid-uoisoidx3

+

+

$2IU0N9813 BuluIy

uonannsuog Buluiy

sa9IAI8s Bunug

s199l01d Buiuiy

+ |+ |+ |+ |+ |+

Hard rock mining

$10JeARIX3 |98UM-1839Ng

sianey

sI0)eAeaxa aulbelq

sialip 810y iseid

+ + |+ +

+ + + +

Soft rock
mining

IENRLAL

sWwa1sAs 10AaAu09 1)ag

SI0JeABIXD 183UyMm-1333Nng

Hard rock

mining

sJa110q Jooy

SN ney

+

sBunua

E

Soft rock mining

swiaisAs Bunpuey pue 1odsuel]

$18110q JOOY

juswdinba jlodsuel
snonujuod pue Buiysnig

$aNJ) |NeH

+ |+ |+ | +

sJaulw snonunuog

+ + + + + + +

Gallery systems (including
room-and-pillar system)

slapeaypeoy

sJaulw Janog

+ + + + + +

si0AaAu0 Jadelag

slapeo) Jaieays

Longwall systems

=

swia)sAs 1oddns Joos palamod

=

+ + + +

+ + 4+ + + + + + + + + + +

FAMUR
CATERPILLAR’

KOMATSU
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FAMUR

Comprehensive portfolio of advanced solutions

o Shearer loaders
e Powered roof support systems

e Scraper conveyors

o Roadheaders

e Drill rigs and roof bolters

0 Loaders and dinting loaders
0 Suspended monorail systems
G Underground belt conveyors
0 Mining electrical equipment

Mine shaft

In-plant continuous transport
Surface belt conveyors
Stacker-reclaimers
Bucket-wheel excavators
Y PR ucture

Q Container cranes

@ Ship-to-shore gantry cranes

00000006

@ Power plant's coal feeding system
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